AS YOUR CLOSING DATE APPROACHES YOU MAY BE THINKING OF PUTTING
YOUR HOUSE UP FOR SALE. Here are some tips that all homeowners should consider .
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When gettingyour homeready to sell, you needto look at your housein a new way. Think of your , c
houseas a productaboutto go on the marketwhereit is probally competingwith otherbrandnew then It's Showtime \

houses. It needsto show well-which meanswell keptand clutterfree. You have inspected your house and

taken care of problems. Now you are

Fix It First . . . ready for showings. You will need a
If you needto makeimprovementsto your home, do thework beforeit goeson themarket.Even if plan of action that assigns duties to
fix-up work is undervay, buyers may notbe able to visualize whatyour homewill look like when each family member so the place can
thework is finished. They will just rememberit beingin a stateof disrepair. quickly be whipped into shape.

» Open all drapes, blinds, etc. and
Professional Inspection, Yes or No? turn on lights to make the house
A serious buyer may wantto have a professionalhomeinspectorcheck your housefrom top to bot- bright.
tom before making an offer. An inspectionbefore puttingyour homeon themarketis a goodidea.lt | - Air out the house to get rid of cook-
is your bestway of findingand taking care of serious deficiencies beforean inspectorhired by a ing, pet odours, etc.

Have fresh flowers in view.

Pick up clutter, and empty garbage.
Let's Begin Outside Make sure everything is spotless.
Check Your House's Curb Appeal Set your thermostat at a comfort-
How doesyour houselook from the street?That is where prospective buyers will be whenthey first able level.

seeyour home;and thatis wherethey will form thatall-importantfirst impression. Stand at the Remove pets from the house or put
curb in front of your houseand notewhatyou see. When you have completedthe curb appeal them outside,

inspection, carefully check therest of your home$ exterior. Inpaor weather, provide aplace fon
boots, overshoes and umbrellas.

Display photos of house in summer
to show landscaping if selling in
winter months .

Leave out heating and hydro bills.
For those on a septic system and/or

potentialbuyer discovers them

Now, Let's Go Indoors

A prospectie buyer will usually enterthroughyour front door; so, thatis where you should begin
your interior inspection.You wantyour buyer to see a neat, clean, well-lit interior. Ensure that
carpetsare clean, andfloors are scrubbedand polished; and thatwalls and trim show fresh paint

(preferaly in neutralor light colours). Get clutteroutof sight - if you have consideralle family well, leave out inspection and main-
memorabiliaabout,considerthinningit out. Your objective is to help potentialbuyers feel as if they tenance information.
could live in your home.That mentalleap becomesmore difficult for themif your houseresembes - Remember to remove or lock away

a shrine to you and your family. valuables such as jewellery , coins,
currenc y, cameras and compact discs.

Living Room, Halls, Family R oom, Den, Bedr ooms If you have an agent, leave when

Keepfurnitureto a minimumso theserooms do notappearsmaller thanthey are. Ensure thattraffic the house is being shown. If you are
can flow in or throughtheserooms unimpededlf they containbookshelhes or cabinetsoverflowing selling it yourself, you need to strike
with books, magazinesand knick-knacks, remove some of theseitems. Ensure bedroomclosets look a balance between being helpful
spacious, organizedand uncluttered Create space by gettingrid of old clothesandjunk. Qnd crowding the buyer. J

For any additional questions about your home financing contact:

Boyd Dunleavey E Canada Trust

Phone: 519-614-1636
Fax: 866-376-4999

Source: CMHC About Your House Se ries - Getting Your
House Ready to Sell



